{0 R. LODGE

R EATE S SlE
VA R KETFRGE PGl

i
o s
e
T
i

]

411
i

TER
I3 IS5 3BT
T v .

7

11144418
;

L1 IR
1114

Chdd uddd it d haA 0hA A1 1

7
77

15114111
414 1/

1 4 %
. L : B s W | et By | &) :
- s L . R
e i i . et
T i e
i %’/f%/ff/ i ’/I//////l;/’f”/////‘///l//ﬂflf’lf/”/llyfflf T ,,/,{,1,/1//7,/,/;///“/,”/ T
% // / ’/ // // %//" // /,////’ / %’ //%%//,1 e %w// i i i u/:m ettt deeteteee s
i i 7
aﬁ// ///4// . 4 . i )
Indnd i i i i A fi
i . o ,7 ,/,;;;W',/%,;;,; ) e .,,,{,,{.,7,?;7,,7 e
. . R BT A
; 4 bt A e i A L et
A i T i P
7 i / 7 /// il e [1 iy i l/l///[tl i et mmlm/l/-l lfm et
7 i 7 / / /‘/ 7 / gt 7 /mmmmlm )
i // it 7 . //%,}/ i i i ’7//‘% e
7 // i / s (45114 / IIE1A0E 14001 1A d AL fy i AIARIEIddE114R01 14k
/ o - i
i 7 // e ,//’ i ,ﬂ’ﬂ"//n',m
/ /
}//,4//// e /’,,',7/ it ,’,;"/",""""5"'”""}","."""'/'7‘""5'-2"'4”‘””"'/”""’””’ i
7 / % 7 / 7 i et LA 114100044
7 /'/ i i i //,’I/?’%’//”f i
. -l B fiiny
G A i 7 i
7 1 A iitii . HH et
7 s, L V/
7 g s, ,',/,,,[(”/ﬁﬁ[”‘lmgyw i )
i //j,} / i }, 3 11:/"1” 7;';- il "'7‘)"”."".”""“”"”"‘ it ﬂult%ll’l‘llt‘ﬂl’l’l'lﬂlf!‘ﬂé i
. i /" "7/9,%”3"’?}"?%7’/[’%’1’3’?’7%&/””"”’?”"""’,"""'7"’ ;
i / T i unml:bm””/f’]’” Y
i 7 Ty
11111 1400f /12 1L 1aes
7 //7’/’/ 7 / et ] T
s, 777
7 7 l"'”/;,,,. e
Vit / / 7 ¥ e 7 7
7]
)
i, / /:m 1/1 IALLA Ly 77 /n”' 277
D
,//;{///,7 o ;/ ,,/',’I:; ‘,;,l,;;/f;/,m’m i
7 ’I LdneLly
11118
lll’ 77
1deL

e
7 e
/;gl// i;’% l / 7 4"/ e st et ”’”"'l"lj”’””’”’”””‘””””
. . ///)/ e ) ) 7
Z //' . ///// //”//’"//,{.ﬁ /// ///// / //',.”//"”7///? / i o B i
i o l/’!’/”‘/af’“//f’/’;f”l"”""’
; 7 '/ Y
/ i, 7 :{/ I lllllllll”
Y (19113 I, CLOELIARLIAEL4F1 1y
, . o 7
; 7 7 I ; :
7 /// // 7 / //7/ /Ii' 7 f‘, (/7’//}.'// 7 I;, i I:mt/tn.;/:l;,%t’/
/ Z i / T 7
i 7 % 1 AL LA L f 114000 0ARTLAAEL; W T
7 i / 7 7 i
//"/,,,/,’/r» 7 ./’ 7 ///}//
7 / 8 i “@ 41811 7 s i) Y b
= . -
R 4 W 7
a 7 N s S, i
it ) 7 il 2 ot et 7
7 //" / / / / / // /,r 7 G i
7 s
. ,// ?/ 7 / 7 i ”’{”Il’l”l’llnﬂtllll /1103 lllllllllllll’l’lllllllll"il‘t‘;"t'l’/y
- . / / o i
/i
/ / / / / i / 7 // t{"/mufﬂlmlt 141 1R 0] ILIAAE L1 ddy
s (1114811411 (AArLLde sy Illl’l ! (1114111,
7 i / / % 7 7 I”/l/n/ 7
/s
/ i 7 / / // )
iz A i
i ////// y . // i 7/ / - / v i i /
) 7 i / i i s /

l 1
7 7 i i T i, e ) s
- //J%M}%ﬁfﬂ%%@#%%’;% = =
- < Addeiaantyy Qe ”2,’4,;7"’//’:5/ 7 //;”’l 2 y
A /

g

i i i




MARKET
REPORT
2023 1

Norbert
Verbiicheln

CEO | MANAGING DIRECTOR
MR. LODGE GMBH




Introduction

The Munich real estate market remains dynamic and highly competitive in 2023.
However, unlike previous years, some interesting changes are emerging in cer-
tain market segments. In this report, we, as experienced market participants, aim
to provide you with insights into the factors driving these changes, how they
currently shape the market landscape, and the anticipated effects you should be
prepared for.

For the first time in many years, there is a shift in the trend of property purchases.
Prices are decreasing in some segments, despite the continued strong demand.

Landlords are not affected by price reductions. On the contrary, further increa-
ses have been observed, whether in the field of temporary accommodation or
long-term rentals. The temporary accommodation segment has evolved into the
most stable form of investment with attractive returns. For an interview with Lisa
Hessner, Head of Landlord Consulting at Mr. Lodge, please refer to page 16.

As you will see on the following pages, the causes of declining purchase prices
are primarily rooted in the prevailing market uncertainty. Given rising interest ra-
tes, the Ukraine conflict, the energy crisis, inflation, and high construction costs,
buyers are currently exhibiting cautious behavior, even though their desire to
acquire residential properties has barely changed.

Discounts of up to 15 percent on property sales present entry opportunities. Sol-
vent buyers benefit from the slightly lower price levels, but they must allocate
more funds for financing and contribute more equity compared to the historically
low interest rates of recent years.

Sellers can still expect substantial value appreciation. However, it is crucial to
consult an experienced market expert when determining the asking price to

avoid the property becoming stagnant on the market.

Jacqueline Sauren, Head of Office Property Sales, reveals our recommendations
for buyers and sellers given the current market situation on pages 20 and 21.

We hope you enjoy reading this report and gain valuable insights.
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The Landlord Advisory Team at Mr. Lodge
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How the Munich Real Estate
Market is Changing

After years of continuously rising property prices in Munich, there has been a turnaround in the market
for purchase properties during the course of 2022. For the first time in a long while, prices are decreasing.

POPULATION DEVELOPMENT
AS A FACTOR

Munich remains a highly sought-after location for living and working, as evidenced by the increase of over 25,000
new residents in 2022. However, the main reason for the influx in the past two years has been the acceptance of
refugees from Ukraine, who are expected to establish a long-term presence in Munich due to their stable employ-
ment here. The proportion of Munich residents with a migration background currently stands at 48 percent and is
increasing. Additionally, the city of Munich is investing heavily in improving the attractiveness of its location. The
infrastructure of the city is being enhanced, particularly for families, through the construction of schools and recrea-
tional facilities for children and teenagers.

POPULATION OF MUNICH 2023

Primary Residence Individuals As

of March 31,2023 1.590.218 I"
Private Households
Births
2022 - 16.540
Deaths
ars [ 2205
In-Migrants
Out-Migrants
2022 111.300

Source: Statistisches Amt Miinchen



FACTOR LABOR
MARKET DEVELOPMENT

The city of Munich remains highly desirable as a place of work. .
The low unemployment rate indicates nearly full employment. 172 MIO
Consequently, many Munich-based companies face the challenge social security-insured employees
of addressing the shortage of skilled workers and actively recruit
new employees from across Germany and internationally. When
successful in recruitment, it becomes necessary to quickly provi- 4, I%
de housing for the new workforce. This is one of the reasons why Stable unemployment rate
temporary accommodation has gained significant importance in
Munich and has evolved into an independent and stable form of
investment. 8 ’ 4%

Increase in reported job vacancies

compared to the previous year

FACTOR NEW
CONSTRUCTION

Source: Bundesagentur fiir Arbeit, April 2023

In the first quarter, Munich has seen an increase in building per- BUILDING PERMITS
mits compared to the previous year and in comparison to the
national average. However, the rate of completed construction
projects has declined in recent years due to supply bottlenecks,
inflation in construction costs, and a shortage of skilled labor. If +26%
building projects progress as planned, this could contribute to a
relaxation of the situation. However, the current weaker demand in comparison to
for new construction properties poses a challenge. This trend may 2022

lead to further rental price increases in the Munich housing market

if the Bavarian capital continues to experience population growth.
The construction of new housing remains a crucial factor that in- Period January 1- March 31, 2023

Source: Statistisches Amt Miinchen

fluences both rental and purchase price developments in Munich.

FACTOR INTEREST RATE
DEVELOPMENT

Interest rates for real estate loans in Germany have nearly quadrupled over the past 12 months. Given the recent
increase in the central bank's benchmark interest rate, further increases are expected in the near future. Most finan-
cial experts anticipate interest rates of around 5 percent, which means that the current elevated creditworthiness
requirements imposed by banks will likely persist, and more equity will be necessary to secure financing. In the co-
ming months, it will become apparent to what extent the purchasing power is affected by the current price levels. If
affordability improves, the number of property purchases in Munich is expected to increase. Many financial experts
emphasize that the current interest rates, when viewed over a 15-year period, are still considered moderate.
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INTEREST RATE DEVELOPMENT

Term Feb '08 Oct 12 Sep 16 May 19 July '21 July '22 Nov '22 May '23
5 years 419% 1,73% 0,71% 0,70% 0,62% 2,70% 3,30% 37%
10 years 4,48% 2,45% 0,90% 0,86% 0,66% 2,90% 3,20% 33%
15 years 4,63% 2,91% 1,34% 119% 0,92% 3,10% 3,30% 36 %
20 years 1,57% 1,49% 112% 3,40% 3,50% 3.8%

Source: Interhyp.de

FACTOR INFLATION

The inflation rate, which has risen significantly due to the Ukraine war and the resulting energy crisis, has stabili-
zed between 7 and 9 percent in recent months, according to the Federal Statistical Office. Not all segments of the
consumer basket reflect increasing prices. For example, the food prices that rose last year have fallen by up to 10
percent. The prices of gas and electricity have also recovered in recent months, easing the burden on household
budgets. A high inflation rate often favors the purchase of real estate. Experts refer to this as an inflation hedge, with
buyers seeking stable assets such as homeownership or corresponding investments. The current hesitancy in the
real estate market is atypical and largely driven by the multitude of factors influencing the market.

CONSUMER PRICE INDEX FOR GERMANY (CPI)

2020 =100
>(
Jan. 20 July 20 Jan. 21 July 21 Jan. 22 July 22 Jan. 23
B overalicPI B Food 0 Energy

Source: destatis.de



FACTOR ENERGY TRANSITION

The EU-wide planned renovation obligations in connection with climate protection goals and as a measure to sus-
tainably decouple from Russian gas also influence the value of real estate, especially multi-family houses. A new
categorization of properties is already emerging, distinguishing between those with high energy efficiency and tho-
se without. As a result, the value preservation of renovated properties will increase, which can also be reflected in
property prices, while uninsulated buildings may experience price declines. Heat pumps are currently a sought-after
heating system. However, the conversion of larger real estate portfolios will still take years due to long delivery times
for many systems and a shortage of heating engineers.

IMPACT ON THE RENTAL MARKET

Stagnant new construction, population influx and inflation continue to create tension in the Munich rental market.
Only when the influx of people slows down and construction projects are implemented can some relief be expec-
ted in the rental market. Rental prices for long-term rentals have increased by 5.2 percent compared to the second
quarter of 2022, indicating that high rental prices in Munich can be expected throughout the year. Given the ongo-
ing scarcity of unfurnished housing, the demand for furnished temporary housing is expected to remain significant,
especially among newly arriving individuals for professional reasons. Therefore, further price increases are also
anticipated in this housing segment.

26 13.000
22,56 12.000
= 21,57 21,37 40
29 : , R 11.000
20 10.000
18 9000 o
£ 2
I 6 8000 &
o] ®
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0} >
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O 0
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B Pricepersqgn [l Analyzed offers

Source: geomap.immo
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IMPACT ON THE PURCHASE MARKET

Especially the rising interest rates and increased credit requirements from banks are currently causing uncertainty
among buyers, not only in Munich. The question arises, particularly, about how much housing buyers can still afford.
The end of the historically low interest rates of around one percent significantly reduces affordability, especially for
lower-income groups.

Buyers with moderate incomes, if they have good creditworthiness, still qualify for financing but may have to settle
for slightly fewer square meters compared to last year. Despite the market changes in Munich, the interest burden
is still moderate in long-term comparison, especially if the loan has a longer duration and there is sufficient equity
available to potentially cushion the impact.

Those who decide to purchase in Munich today will encounter slightly more favorable offers compared to last year,
as prices have declined by up to 15 percent depending on the segment and location. However, this does not apply
to all properties: Energy-efficient renovated properties or those with efficient or low-carbon heating systems expe-
rience significantly lower price reductions. Harald Simons, real estate market expert and professor of economics at
the University of Technology, Business and Culture in Leipzig and a board member of Empirica AG, expects that the
price reductions of the past months will gradually transition into a sideways movement over the course of the year,
unless new market factors influence the situation.

Sellers in Munich still benefit from the overall high purchase price level and can continue to realize significant profit
gains compared to the original purchase price of the property.

10.358 10.264
10.400 9.884 10.400
9.597 9.385
9.600 9.600
8.800 8.800
8.000 8.000
g 7200 7200 &
(o} £
9 6.400 6400 ©
) ©
2 5600 5600 N
o 5 ! Jd
O ©
- C
& 4800 4800 &
4.000 4.000
3.200 3.200
2.400 2.400
1.600 1.600
800 800
0 0
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B Pricepersgm [ Analyzed offers

Source: geomap.immo



OFFER OF PURCHASE PROPERTIES

As of May 22, 2023, percentage change compared
to the previous year:

Apartments 3.691 +79 %

Houses 747 +1 SO%

Land/Plots 244 +2 S 4%

2023

Source: Immobilienscout24.de



MARKET
REPORT
2023 1

12

MR. LODGE: TEMPORARY HOUSING AND SALES ALL IN ONE

Flexibility remains attractive

Norbert Verblcheln has been responsible for the success of the company as managing partner since
2017, steering the company strategically. In addition to the rental of furnished apartments and houses, Mr.
Lodge has also focused on real estate sales in recent years. In a personal interview, he discusses how this

came about and how recent crises have influenced the real estate market.

Munich is a very popular city.
You have been active in the
furnished housing market for
over 30 years now. To what ex-
tent was temporary housing
affected by the pandemic?

In the early stages of the pan-
demic, demand decreased tem-
porarily. However, this gradually
subsided. What has remained is
the fact that the working world
has changed. Nowadays, many
more people want to work from
home. The topic of home office
and the fact that employees no
longer have to commute to the
office daily or only spend a few
days there have persisted. This
has created a willingness to live
further away from the workplace.
In general, people have become
much more flexible in terms of
housing.

But wouldn't that mean that
temporary housing is no lon-
ger as attractive due to the
option of working from home,
as workers no longer necessa-
rily have to move to Munich?

INTERVIEW WITH NORBERT VERBUCHELN

It depends. There are emp-
loyees who come to the city
for a project for six months and
then work partially from home
and partially at the office. There
are also couples who come to
Munich together, whereas pre-
viously only one partner would
move to the city for a project.
Now both partners come - one
works on the project and the
other works from home for their
employer in their hometown.

What do customers currently
value?

Customers value actively parti-
cipating in life: Someone comes
to the city, maybe doesn't know
Munich at all. Properties in nice
residential areas where there's
something happening are there-
fore in high demand. Here, the
tenant immediately gets the fee-
ling that they have arrived.

How would you describe the
furnished rental market in
Munich?

We are still in a tight market situ-
ation in Munich, as housing sup-
ply is scarce. Especially for small
apartments, it's very scarce. | ex-
plain this by the fact that people
who were interested in larger
apartments in the past can now
only afford a one-room apart-
ment. We haven't seen such dy-
namics in recent years, despite
many apartment buildings being
newly constructed.

What are the motives for sel-
ling and buying? Do furnis-
hed apartments sell better
than rented condominiums
in terms of profitable invest-
ments?

Definitely. Quite a few buyers
do not want to commit long-
term because they are unsure
about their future plans for the
property. They may not be able
to accurately assess their life si-
tuation yet or may have plans to
move to another location in the
near future. In such cases, the
concept of temporary housing



is attractive as it offers flexibi-
lity. Furnished apartments are
easier to rent out and generally
generate higher rental income
compared to unfurnished ones.

How is the current price level
for buying in Munich?

In preparation for this conversa-
tion, | compared the notarized
current purchase prices with
those from a year ago. The re-
sult is that at the moment, for
comparable properties, we are
about 5-15 percent below the
level in 2022. However, this
does not apply to properties
that are purely purchased as an
investment. In those cases, the
15 percent price reduction is
sometimes too low. Additional-
ly, buyers nowadays pay close
attention to the energy values
of the property and the general
maintenance measures that are
needed. These are significant
cost factors that owners should
consider when setting the sale
price, especially given the cur-
rent interest rates, which cur-
rently show no signs of change.

Does pricing now pose a
greater challenge? The sel-
ler's market is a thing of the
past, and inflated prices don't
work. How do you solve this?

We solve this by engaging in in-
tensive conversations with the
property owners. We involve the
customer in the analysis of the
price at which we can currently
offer the property. We also com-

municate openly if the asking
price is set too high and would
not generate sufficient demand.
We discuss this openly and ex-
plain to the customers at what
price the property should be of-
fered to make it marketable. As
experts in this field, we quickly
notice at what offering price de-
mand and willingness to purcha-
se emerge.

Did you have the real estate
sales aspect in your portfolio
from the beginning, parallel
to temporary housing, or did
it develop over the years?

We had the idea in the back
of our minds, but the realiza-
tion came much later. Furnished
rentals have been our main fo-
cus for over 30 years, and the

sales aspect came afterwards.

We had contacts with owners
who wanted to sell. They were
happy to have a competent
partner they had trusted for
decades. Our first sales orders
resulted from these customer
relationships. Expanding our of-
fering was a logical consequen-
ce of our experience.

13
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FURNISHED LIVING IN MUNICH

Crisis—proof imvestment

Apartment buyers can rejoice: Modern compa-
nies nowadays search worldwide for suitable em-
ployees. Due to the housing shortage in Munich,
furnished apartments are the key to success for
landlords and can potentially offer substantial
returns. Modernly furnished and fully equipped
apartments are a fixed component of the compa-
ny's repertoire.

The search for an apartment in Munich is a chal-
lenging task. Every year, people from all over the
world flock to the Bavarian metropolis with tem-
porary housing needs for professional or per-
sonal reasons. This presents an opportunity for
landlords of furnished apartments: The persistent
demand has made furnished living in Munich ex-
tremely popular. Although owners initially incur
additional expenses for furniture, technology,
and other furnishings, this initial investment will
pay off. We handle the rental process and, upon

request, can handle partial or complete furnis-
hing for the landlord. The financially stable tenant
clientele speaks for itself. The default risk is low,
offering a crisis-proof investment.

Living furnished with Mr. Lodge

Whether it's trendy Munich neighborhoods like
Isar- or Maxvorstadt, Neuhausen or Schwabing,
the hip Géartnerplatz and Glockenbach areas, or
quieter areas like Obersendling, Untermenzing,
and Oberfohring, tenants can find an apartment
with Mr. Lodge in both, highly frequented loca-
tions and off the city center.

There are newcomers to Munich who devote
themselves intensively to their new responsibi-
lities in the first period in the new city. For many,
it is obvious to rent an apartment that is only



a stone's throw away from work. On the other
hand, other newcomers prefer to live directly
in the pulse of the city, in neighborhoods with
numerous entertainment options and diverse
culinary experiences. Mr. Lodge offers suitable
apartments for both housing preferences.

At Mr. Lodge, we are always striving to present
the entrusted apartments in the best possible
condition so that our tenants feel at home. Over
time, the apartments we offer have become
more appealing: they are mostly modernly fur-
nished and cater to the concept of contempo-
rary living.

The tenants of our apartments come from all
over the world. Many internationally opera-

RENTAL PRICES
FURNISHED LIVING

40

ting Munich-based companies that recruit em-
ployees within Germany and worldwide often
use and appreciate our service. Rental periods

usually range from six months to two years.

4.000

2919

Price per sqgm

30 o 3.000
20 2.000
i | | | |
0 0

Analyzed offers
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Source: geomap.immo
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SEARCH, FIND, RENT

Opportunities in Rental

at a Different Level

Lisa Hessner graduated as a certified real estate economist from the German Real Estate Academy. At Mr.
Lodge, she leads the Landlord Advisory department and assists tenants and landlords in realizing their
plans. In this interview, the housing expert discusses the regional and diverse dimensions that the furnis-
hed rental market offers. Is temporary living a concept that opens up new opportunities?

How have recent crises affec-
ted the rental market in Mu-
nich?

During the COVID-19 pande-
mic, many people had the need
to rent larger apartments. The
demand initially declined but
quickly rebounded to pre-pan-
demic levels. Then came the
Ukraine conflict, and in the first
days of the war, we were able
to help Ukrainian refugees find
apartments quickly. Munich is
a partner city of Kyiv, and many
Ukrainians are employed by Mu-
nich-based companies.

What are you currently ob-
serving regarding rental price
developments?

The prices are consistently at a
very high level and are above
the levels of previous years.
For larger properties, we have
observed occasional discounts.

On the other hand, consistently
good prices can be achieved for
newly built apartments.

What does this mean for pro-
perty developers planning
and implementing new pro-
jects?

For property developers whose
new buildings will be rented out
temporarily, there are excellent
opportunities for property sales.
Additionally, compared to exis-
ting properties, new buildings
have better energy values. Con-
cerns about high heating costs
caused by tenants are thus re-
duced.

What sets Mr. Lodge apart?

From the tenants' perspective,
the slogan "Search. Find. Live."
certainly applies. At Mr. Lodge,
you can rely on the fact that the
properties are handed over in

INTERVIEW WITH LISA HESSNER

good condition. We prepare the
handover carefully, ensuring that
tenants move into well-main-
tained properties. Most of our
rental offerings are very attracti-
ve and modern. Our customers
appreciate that. In addition to
modern new buildings, we also
have "regular" apartments with
only the most basic furnishings.
Thus, we cover the entire spec-
trum of rental properties and can
fulfill various housing preferen-
ces of our customers.

You offer comprehensive ren-
tal services. What does the
service include?

Firstly, we distinguish between
inclusive and optional services
that our customers can choo-
se from. Furnishing and inter-
ior design for furnished rental
apartments are optional services
provided by our interior design
team. We also assist landlords,



upon request, in contracting a
cleaning team to ensure a flaw-
less and clean handover of the
apartment. For marketing purpo-
ses, clients can utilize our photo
and video service. We also pro-
vide consultations for optimizing
the property, including sustaina-
ble furnishing options. These are
just a few of our services that
support landlords.

Do you also furnish properties
that are not for rent?

Yes, we offer our services to pro-
perty owners who, for example,
do not have the time to furnish
their vacant property themsel-
ves. In such cases, our interior
design team can be booked. Ad-
ditionally, our technical service
can handle repairs or mainte-
nance work. The property ow-
ner may also have intentions to
sell and can better market their
property with the help of our ser-
vices.

Is Mr. Lodge the only compa-
ny in Munich offering such a
comprehensive service?

We are the only ones in Munich
offering this comprehensive ran-
ge of services. Our employees
are professionals in their field
and personally advise customers
on-site, guiding them through
the process. With our service,
both the interested party and
the provider gain more security
during the mediation and throug-
hout the rental period.

Have you found that optimi-
zing the furnishings of ren-
tal properties leads to better
prices in the market?

In rental situations, we have
often seen that optimizing the
furnishings leads to better mar-
keting. By optimizing the furnis-
hings, prospective tenants get a
better impression of the apart-
ment during their search, especi-
ally since we include informative
photos and video tours with all

our listings.

17
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Price development of apartments

Price per sqm

Price per sgm
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Price development of houses
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INTERESTING FOR OWNERS & SELLERS

Real estate sales in Munich

have their own dynamics

After prices for real estate have been steadily rising in recent years, the expert committee in Munich recor-
ded a reversal in the trend in December of last year. However, the price level remains high. Many owners
who are selling now can still enjoy profits. Due to the volatile market, local expertise is currently in high
demand, reports Jacqueline Sauren, Head of Real Estate Sales Office at Mr. Lodge.

What challenges do we cur-
rently face in real estate sales
in Munich?

Currently, we are experiencing an
increased need for consultation
among owners and sellers. Many
of them are concerned that pro-
perty prices in Munich are plum-
meting or that demand has come
to a standstill. We can reassure
them in this regard. From our dai-
ly practice, we know that the Mu-
nich real estate market follows its
own rules, and each property sale
requires an individual assess-
ment. In certain areas and, for
example, with properties that are
energetically up to date, relatively
stable high selling prices are still
possible. However, there are also
properties that require extensive
renovations, leading to greater
price reductions than before.
Therefore, we ensure that the of-
fered price matches the demand
and affordability for buyers. The

INTERVIEW WITH JACQUELINE SAUREN

higher interest rates require buy-
ers to bring more equity, which
means even high-income buyer
groups can no longer afford pro-
perties of any size. Therefore, we
carefully adjust the pricing strate-
gy, taking into account all market-
determining factors.

The climate protection goals of
the federal government have a
significant impact on the real
estate market, especially on
the heating systems of houses.
How does this affect property
sales?

Today, half of the questions du-
ring property viewings are alrea-
dy about the energy efficiency of
the house. We see that properties
with older construction years are
less attractive, partly due to ad-
ditional investment costs after
purchase. Therefore, we observe
stronger price reductions for the-
se properties. Whether a renova-

tion is worthwhile before the sale
can be calculated.

Has the demand in Munich
changed significantly?

No. We see an almost unchanged
interest in purchasing properties.
The current hesitancy in closing
deals is mainly due to the factors
already mentioned. | think Munich
has a unique position. Specifically,
what applies to Munich does not
apply to the rest of the real estate
markets in Germany. We still have
a good demand for properties.
Customers are solid, and some of
them come from abroad. Munich
remains an attractive location for
real estate buyers. However, we
also see that the situation in the
Munich real estate market is ten-
se. Nevertheless, we are still sel-
ling at very good prices.

Have the number of foreign
real estate buyers increased in



recent years?

Munich has long been an interes-
ting location for foreign buyers,
many of whom already have their
residence here. The inquiries re-
main at a high level.

You have an international fo-
cus at Mr. Lodge. What does
that mean for your daily work?

We offer our customers a multi-
lingual service to accompany
them optimally during their trans-
actions. International customers
have different questions than
domestic buyers. We need to fa-
miliarize them with the German
market and the peculiarities of
Munich. We prepare the real esta-
te documents specifically tailored
to their needs.

Has the sales transaction be-
come more complex in recent
years?

We are dealing with more and
more sales where the contracting
parties live in different locations,
and it is not uncommon for a sale
to take place across countries
and continents. For example, we
recently had a Munich seller who
is currently stationed in Sydney
for work.

Who are the typical sellers and
buyers at the moment?

In addition to the traditional real
estate sellers, there are, for exam-
ple, heirs of properties. Many
of them have no other option to

settle the tax authorities' claims
without selling. Munich is also a
very popular university city. Many
students stay in Munich after gra-
duation to work for one of the
numerous companies. Therefore,
parents also like to buy an apart-
ment in the city for their children.
But couples moving in together
are also part of the typical clien-
tele.

Why do owners of furnished
rental properties have better
market opportunities when
selling?

Owners of residential properties
that are only rented for a limited
period of time also have better
chances when selling. Generally,
higher sales prices can be achie-
ved as the apartments can also

be offered for self-occupancy.

The yield obtained from furnished
apartments is higher, and owners
can approach their sales decision
more flexibly.
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Heatmap Rental
Rental Prices Munich

LEGEND

+5,2%

16,00€ - 17,00€
17,00€ - 18,00€ Compared to the
18,00€ - 19,00€ Previous year Q1/2022
19,00€ - 20,00€
20,00€ - 21,00€
21,00€ - 22,00€
22,00€ - 23,00€
>24,00€

Heatmap Sale
Listing Prices Munich

LEGEND

6.000€ - 7.000€
7.000€ - 8.000€
8.000€ - 9.000€
9.000€ -10.000€
10.000€ - 11.000€
>12.000€

Source: geomap.immo



Feldmoching-
Hasenberg.

Berg am

el Trudering=

em
Rame .
Perla

Source: geomap.immo




MARKET
REPORT

2023 1

24

Purchase & Rental Prices

District

Allach, Untermenzing

Altstadt *

Lehel *

Au-Haidhausen
Aubing-Lochhausen-Langwied
Berg am Laim
Bogenhausen*?, Herzogpark
Feldmoching, Hasenbergl
Hadern

Isarvorstadt, Ludwigsvorstadt, Glockenbach
Laim

Maxvorstadt
Milbertshofen-Am Hart
Moosach
Neuhausen-Nymphenburg
Obergiesing-Fasangarten
Pasing-Obermenzing
Ramersdorf-Perlach
Schwabing-Freimann
Schwabing-West
Schwanthalerhéhe

Sendling

Sendling-Westpark

Thalkirchen-Obersendling-Forstenried-Firstenrd.-Solln

Trudering-Riem
Untergiesing-Harlaching

Existing Apartments for Sale

Price Range
€/sgm

5.500 - 11.742
12170 - 24.072
10.191-18.333
7.284 - 21171
4.671-9.630
5.369 - 12.796
4.633 -14.286
5.258 - 12.013
5.564 -12.634
6.735 - 17.512
5114 -10.676
6.842 - 15.161
6.440 - 10.937
5.000 - 10.767
6.555 -18.952
5.700 - 11.920
6.112 -13.000
5.957-10.704
6.198 - 12.087
8.228 - 16.860
5.476 - 15.979
6.364 - 11.990
4778 - 11.886
6.443 -12.733
4.573 - 11.460
5.972 -14.267

@Price
€/sgm

8182
18.433
14.217
13.042
6.714
8.748
9.065
8130
8.236
11.560
8.104
12.002
8.838
7.845
1.277
9.021
8.966
7.633
8.784
11.803
10.425
9.166
8.508
8.871
8.474
9.092



Existing Apartments for Rent

TOP Price Range @Price TOP
€/sgm €/sgm €/sgm €/sgqm
1742 1,82 - 24,06 1717 24,06
24.072 - - -
18.333 - - -
21171 13,33 - 31,58 22,8 31,58
9.630 13,83-26,74 1913 26,74
12.796 11,83 - 28,41 19,04 28,41
14.286 14,49 - 24,84 18,95 24,84
12.013 13,35 - 26,47 18,16 26,47
12.634 13,02 - 25,00 18,21 25,00
17.512 12,80 - 35,42 22,05 35,42
10.676 12,35-30,83 19,41 30,83
15.161 12,28 - 37,78 23,60 37,78
10.937 12,50 - 29,41 19,76 29,41
10.676 14,00 - 32,00 20,61 32,00
18.952 16,00 - 29,26 2113 29,26
11.920 12,86 - 27,43 18,75 2743
13.000 13,83-26,74 1913 26,74
10.704 1311- 28,13 18,33 28,13
12.087 13,60 - 30,30 19,43 30,30
16.860 15,33 - 34,29 22,71 34,29
15.979 9,00 - 34,72 20,46 34,72
11.990 12,67 - 31,67 20,03 31,67
11.886 13,75 - 28,77 19,34 28,77
12.773 14,15 - 26,50 18,93 26,50
11.460 13,22 - 26,54 18,50 26,54
14.267 14,25 - 26,63 19,64 26,63

Source: geomap.immo (Query date: 22.05.2023)
* Mr. Lodge Research 25.05.2023; Not evaluated: Apartment with usufruct right, first occupancy after renovation,
*2 These include the locations Daglfing, Denning, Englschalking, and Johanneskirchen.
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